
 Seller�s Book 

 
 
Jim Covone, Realtor, provides outstanding service to his clients in the sale of their homes. This chart  
outlines the process of selling your home. Jim understands the many questions and concerns of home 
sellers and how this information will be helpful throughout the transaction. His  goal is to provide you 
with the most professional and informative service available. Jim Covone is always just a call away 
when you have a question. 

Inspections 

 

Remove contingencies 

Establish a working relationship 

Prepare your home for sale 

Aggressive Marketing by  
Jim Covone, Realtor  

Coldwell Banker Residential Brokerage 

Show property to buyers 

Offer presentation  Earnest money  

Mortgage Application Credit Report  Appraisal  Verifications 

Underwriting Rejection Conditions 

Loan approval 

Consultation to analyze needs 

Title Company 

Assemble documents 

Closing 
(Transfer of Title) 

Title exam, insurance, title survey 

Jim Covone, Realtor  
Residential  Marketing Specialist 

630 587-4628 

Home Selling Process 

Moving Day! 

Acceptance of Contract 

If you choose Burnet Tile the 
process of Title exam, etc. is 

started 
Following approval of  Marketing  

Agreement. 


